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“Only when the tide goes out do you discover who's been swimming naked.” — Warren
Buffett

Technology-focused investment firm Tiger Global Management has long been heralded as one
of the industry’s top private equity investors. Since launching its private equity fund in 2003, the
firm has deployed capital into more than 1,000 companies across nine funds with $58 billion in
assets under management (AUM), boasting over 130 exits along the way. However, despite the
long track record, the firm has fallen on hard times lately.

PitchBook recently reported that Tiger Global failed to find a lead buyer in a strip sale that
packaged roughly 30 of its portfolio companies together. The failed liquidation attempt
underscores the broader challenges that many late-stage private market investors are facing.
Since M&A and public market exit activity has dried up, investors like Tiger Global have turned
to secondary markets for liquidity. However, many late-stage investments that were made during
the pandemic-era tech shopping spree resulted in sky high valuations — and now investors like
Tiger Global are paying a steep price.

Following its failed strip sale, Tiger Global is now reportedly preparing to sell secondary stakes
in individual companies, piece by piece. According to PitchBook, “Tiger Global has told select
secondary investors they can bid on any private company in its portfolio.” The fire sale has
made Tiger Global’s attempt to lure new investors that much more difficult, as The Financial
Times reported that they’ve only secured $2 billion for a new fund targeting $6 billion after eight
months of fundraising.

Tiger Global's predicament highlights two realities in today’s private markets:

1. Many late-stage investors that leaned into the FOMO craze during the pandemic-era tech
run got in over their skis and are struggling to find liquidity and attract new capital in
today’s market.

2. New opportunities are presenting themselves by the day to disciplined investors that kept
dry powder on the sideline to invest in good companies at reasonable valuations.

As noted earlier this month, the tech-heavy Nasdaq has had an exceptional start to 2023, which
has fueled hope that the US initial public offering (IPO) market will begin to make a resurgence.
Cava’s strong public market debut has certainly added fuel to that fire.
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However, since private markets typically trail public markets, the late-stage market is likely to
remain “whacked” (as TechCrunch recently put it) until the spigots open again. This should allow
investors with ample dry powder a unique opportunity to pounce on late-stage deals.

Explore Our Private Wealth Page

Michael Johnston
Tech Contributor

DISCLOSURE: This material has been prepared or is distributed solely for informational
purposes only and is not a solicitation or an offer to buy any security or instrument or to
participate in any trading strategy. Any opinions, recommendations, and assumptions included


https://techcrunch.com/2023/06/20/tiger-global-liquidity-latestage/
https://evergreengavekal.com/private-wealth/

in this presentation are based upon current market conditions, reflect our judgment as of the
date of this presentation, and are subject to change. Past performance is no guarantee of future
results. All investments involve risk including the loss of principal. All material presented is
compiled from sources believed to be reliable, but accuracy cannot be guaranteed and
Evergreen makes no representation as to its accuracy or completeness. Securities highlighted
or discussed in this communication are mentioned for illustrative purposes only and are
not a recommendation for these securities. Evergreen actively manages client portfolios
and securities discussed in this communication may or may not be held in such
portfolios at any given time.



